
“Creating a legacy plan is a  
very personal process. It 
requires answering some of 
life’s big questions and getting 
on the same page with family 
members which may include 
your spouse or partner,  
siblings, and grown children. 
Given the dynamics, it’s 
virtually impossible to do  
that by yourself around the 
kitchen table‡.”

— � Dan Griffith, Senior Vice President 
and Director of Wealth Strategy, 
Huntington Private Bank®

At its most basic level, your legacy 
plan is your answer to the question: 
What is the role and purpose of 
wealth in my family? 

The question is short, but the 
answer is likely to be long. It will 
require thinking deeply about 
your values and who and what 
matter most to you. Ideally you 
can translate these values into 
a family mission statement that 
encapsulates your vision and can 
help guide your legacy planning. 
Given what’s at stake, the process 
of creating a legacy plan will be time 
well spent.

Legacy planning: what do you want to do 
with the wealth you’ve created?
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Estate planning is more about the 
tactical mechanisms you use to 
transfer wealth, but legacy planning 
is higher level and more strategic.  

If you’ve spent a lifetime building 
and growing assets, chances are 
you’ve also taken some important 
wealth management steps like 
creating comprehensive tax and 
estate plans and reviewing your life 
insurance. But did you know there’s 
another potentially even more 
impactful step—legacy planning 
—that many people overlook or 
postpone until it’s too late?

Legacy planning and estate 
planning are closely related but 
aren’t exactly the same thing. 

“While estate plans are critical 
and focus largely on the nuts 
and bolts of transferring 
assets to the next generation, 
legacy planning makes it 
possible to have an even 
greater and more enduring 
positive impact on your family 
and community†.” 

— � Jill Garvey, Senior Vice President and 
Senior Wealth Strategist, Huntington 
Private Bank®

here are some questions 
to consider as you start 
to think about legacy 
planning.

What is my overarching philosophy 
around wealth transfer? Do I want  
to transfer wealth with no strings 
attached for heirs or other  
beneficiaries to use as they see fit,  
or do I want to attach certain  
conditions or guardrails?

How can I transfer wealth to 
my children but not rob them of 
motivation to forge their own path? 
In addition to how much and when 
to pass along wealth to heirs, you 
may also find yourself considering 
whether to divide wealth equally 
among children or take certain 
factors into account such as need, or 
whether grandchildren are involved. 
You may also choose to have funds 
dispersed over time by age, or 
stipulate how certain funds can be 
used, such as for education.

Could making my children 
financially independent negatively 
impact the family dynamic? 
Many families stick together and 
help each other out because their 
family ties create deep and loving 
bonds, but it’s also the case that 
some families cooperate in part 
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out of necessity—for example, 
in some cases, individual family 
members may pool their incomes 
for the benefit of the family unit 
as a whole. If you are concerned 
that financial independence may 
create a situation where siblings 
go their separate ways, there are 
mechanisms you can put in place to 
require cooperation. For example, 
you may set up a charitable trust or 
family foundation that requires the 
family to periodically get together 
and come to an agreement on how 
certain resources will be allocated.

My children already know what 
I believe and what I want my 
legacy to be, so do I really need 
a formal legacy plan? Even if you 
have discussed it with children, 
they may be less clear about your 
wishes than you think. You may also 
have expressed various viewpoints 
to different children on separate 
occasions, which could cause some 
confusion. Couples should also 
make sure they’re on the same page 
to avoid sending mixed messages 
to the next generation. Having a 
thoughtful and up-to-date plan, 
in writing and with the necessary 
legal structures in place, will help 
ensure you leave the legacy that 
you envision.

What problems do I want to help 
solve? What do I want my family 
to be known for? You can use the 
wealth that you have created to do 
good not only for your family but 
for society at large. Whether in your 
immediate community or halfway 
around the world, you can create 
a philanthropic legacy through 
major gifts.  A planned gift could be 
payable during your lifetime or at 
death as part of your estate plan  
and enable you to make a powerful 
and long-lasting impact that will 
advance causes that you care  
deeply about.

What if I want to transfer wealth 
to people who aren’t relatives? 
Just as family structures have 
changed dramatically over time, 
so have people’s beliefs about who 
is appropriate to include in their 
legacy plans. Inheritance laws, 
however, have not kept up with 
societal changes and generally 
favor distributing assets first to 
immediate family members and 
then to distant relatives, with no 
recognition of, for example, a close 
lifelong friend whom you may 
consider to be family but who doesn’t 
meet the legal definition. People 
in blended families may also need 
to take special care if they want to 
leave bequests to stepchildren and 
step-grandchildren.

Building a business or creating and 
growing wealth through a career 
or investments takes a significant 
amount of time and energy, so it 
would be understandable if you 
haven’t yet given much thought to 
your legacy. But you will leave a 
legacy, whether it’s one you choose 
or one that’s chosen for you. 

Let Huntington help you define your 
legacy goals and create a plan to 
achieve them. 

Connect with a Huntington 
advisor to discuss your unique 
circumstances. We can help you 
think through key decision points 
to create a legacy plan that 
reflects your personal values and 
objectives.

“As a neutral third party, a 
fiduciary, and a skilled 
mediator, your Huntington 
wealth strategist can add 
significant value to the  
legacy planning process. We 
facilitate conversations that 
help our clients define what 
they want their legacy to be 
and then help them put all the 
right pieces in place to make  
it happen†.” 

—  Jill Garvey, Senior Vice President  
and Senior Wealth Strategist, 
Huntington Private Bank®

at huntington private bank, we're here to help
Contact your Private Bank advisor to begin a conversation about your legacy goals.  

Your advisor can convene a team of professionals to build a plan that suits your individual needs. 

 Visit huntington.com/PrivateBank to learn more.
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About Huntington
Huntington Private Bank® is a team of professionals dedicated to delivering a full range of wealth and financial services. The team 
is comprised of Private Bankers, who offer premium banking solutions, Wealth and Investment Management professionals, who 
provide, among other services, trust and estate administration and portfolio management from The Huntington National Bank, 
and licensed investment representatives of The Huntington Investment Company, which offers securities and investment advisory 
services. Huntington Private Bank® is a federally registered service mark of Huntington Bancshares Incorporated.

The Huntington Investment Company is a registered broker-dealer, member FINRA and SIPC, and registered investment advisor 
with the U.S. Securities and Exchange Commission (SEC). The Huntington Investment Company is a wholly-owned subsidiary of 
Huntington Bancshares Incorporated. 

Certain insurance products are offered by Huntington Insurance, Inc., a wholly-owned subsidiary of Huntington Bancshares 
Incorporated, and underwritten by third-party insurance carriers not affiliated with Huntington Insurance, Inc. 

Trust and certain investment management services are provided by The Huntington National Bank, a national bank with fiduciary 
powers. The Huntington National Bank is a wholly-owned subsidiary of Huntington Bancshares Incorporated. 

Investment, Insurance and Non-Deposit Trust products are: 
NOT A DEPOSIT • NOT FDIC INSURED • NOT GUARANTEED BY THE BANK • NOT INSURED BY ANY FEDERAL GOVERNMENT 
AGENCY • MAY LOSE VALUE

Third-party product, service and business names are trademarks / service marks of their respective owners.

The information provided in this document is intended solely for general informational purposes and is provided with the 
understanding that neither Huntington, its affiliates nor any other party is engaging in rendering tax, financial, legal, technical 
or other professional advice or services or endorsing any third-party product or service. Any use of this information should be 
done only in consultation with a qualified and licensed professional who can take into account all relevant factors and desired 
outcomes in the context of the facts surrounding your particular circumstances. The information in this document was developed 
with reasonable care and attention. However, it is possible that some of the information is incomplete, incorrect, or inapplicable to 
particular circumstances or conditions. NEITHER HUNTINGTON NOR ITS AFFILIATES SHALL HAVE LIABILITY FOR ANY DAMAGES, 
LOSSES, COSTS OR EXPENSES (DIRECT, CONSEQUENTIAL, SPECIAL, INDIRECT OR OTHERWISE) RESULTING FROM USING, 
RELYING ON OR ACTING UPON INFORMATION IN THIS DOCUMENT EVEN IF HUNTINGTON AND/OR ITS AFFILIATES HAVE BEEN 
ADVISED OF OR FORESEEN THE POSSIBILITY OF SUCH DAMAGES, LOSSES, COSTS OR EXPENSES.

          �     �The Huntington National Bank is an Equal Housing Lender and Member FDIC.         ®, Huntington®,         Huntington®, and 
Huntington Private Bank® are federally registered service marks of Huntington Bancshares Incorporated. © 2022 Huntington 
Bancshares Incorporated.
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‡ Dan Griffith interview, July 26, 2021.


